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Topic 
Rev Corp is a young New Hampshire startup that produces a line of high energy health food and beverages that they marketed to local health food stores and supermarkets. Rev has recently expanded into Vermont. 

Rev’s product line consists of RevHiProtein Bars and RevHiEnergy Sports Drinks. Protein Bars consist of Soy Sensation, Nutty Nugget, Cashew Crunch and Blue Berry Blast. High energy drinks consist of Spike, Blast, FiredUp and Lemon Lunge

Mike Fellini, head of Accounts Receivable and Sales for Rev Corp, has been recording sales and accounts receivable information in a spreadsheet since the companies’ recent inception. Considering Rev’s move into Vermont and ramping sales, Mr. Fellini feels the need for an integrated accounts receivable (A/R) and Sales system.

Fellini has requested to start the system with software that would provide the following functionality:

· Sales order entry with full editing and search

· Only one customer may appear on a sales order

· Each sales order may have multiple order line items

· A line item consists of an item purchased

· Sales Tracking (report format)

· Sales tracked by product, customer, state and region on a daily, weekly and monthly basis

· Sales forecasting to assist in inventory and production scheduling

· Product Master with full editing, search and reporting

· Customer master with full editing, search and reporting

· Sales Contacts

· Gather a table of potential sales contacts from the New Hampshire/Vermont border 

· Create an integrated mail merge procedure to solicit potential contacts

· Invoice customers with full editing, search and reporting

· Sales invoices are issued to customers that have purchased product from Rev

· Each invoice can have multiple line items

· Invoice line items must be pulled from existing Sales Order line items 

· Internal Application Security

· Only employees from the A/R or the Sales department may access the requested software 

Since Rev has been recording all transactions on a spreadsheet, no database tables have been established. Fellini would like to import some Customer Master information from the current spreadsheets into the new database. Mr. Fellini is very open to suggestions on reporting and internal application security, additional tables and other functionality that would facilitate Accounts Receivable and Sales operations.

Frank DeAngelo, owner, wants the system to be scaleable to accommodate future growth. He is also requesting a robust backend with a front end and report writer that provides maximum flexibility for the same reason. Mr. DeAngelo likes to see sales reports in spreadsheet format for his personal viewing. 

Looking forward, Mr. DeAngelo would eventually like to establish a sales force of about five salesmen. He has also requested you contact Mrs. Gomez in Accounts Payable, to see if she has commenced with automating accounts payable. If so, A/R and A/P should be written with software that can fully integrate in the future. 

Contestant Number


[image: image2.emf]

[image: image3.wmf]_1250929937

_1250929939

